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hbb Te—srF 427 70kz, OFEBICHESL 72, 225 EO0EE
| HoRsREE 2 BB L e A h, UL& (concentration ) , %1t (equalization)
578X (dispersion ) O&HERer~>—4T 4> 7 - 7o 2 BERT L L=
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D Michael H.Halbert,The Meaning and Sources of marketing Theory, 1965, P.10.

@ Arch W. Shaw Some problems in Market Distribution, 1915.

@ FEEClark and C.P.Clark, Principles of marketing, 3rd ed., 1942, pp. 4 — 7,
Z OWMRIL19224EICF.EClark 124 ) HEREN T3, |
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% FREIZF 1 Vaile, Grether, Cox 3w—4F 4 > 7 + 714 2 £ 4Lk
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%Lf+¥$w%ﬁ#éﬂ&%ﬁLf Ouimv TT LT 7 —h
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&8 (assortments ) DGFEEE & V) WATHZ 52 W. Alderson 12 ##
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@ Ralph F.Breyer, The marketing Institution, 1934, chap. 3.

® E.D.McGarry. “Some Functions of Marketing Reconsidered, ” in Cox
and Alderson (eds. ), Theory inbMarketihg , 1950, P. 269. _

ZZTRRENTBREIZRD L ) % b D TH B, contacting, merchandising, pricing,
propaganda, physical dlstrlbutlon, termination.

® R.S.Vaile, E. T. Grether and R. Cox, Marketing in the Amencan Economy,
1952, P. 121. : :

@ Wroe Alderson, Marketmg Beahiror and Executive Action, 1957, Chap. 7.
Aldeson (I EtiF=—r T4 > 7« 7o ZDEEEKIIsorting & transformation
ThY, EJD‘Fsortmg BEDZRLTH V=5 T 4 > TOERBEETH B <‘:T%> (W.
Alderson, Dynamzc Marketzng Behairor, 1965, P.34,)
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J.A. Howard (3 T=—4>F 427« Frtny & TFEEHE, 2o
RIS BT H 5 EFH 7 OBLE & BRI T 2 DR M
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M E DAY BLEREICHIL T, ZOREOEEYDTET LK%
HBCAEBTAIEE BoNIMeTHE, BiZe—rT4 27 - Fxt
1 THBEROBEERELENATENBLEL L, BORNE X L CH#3%LENE
A £ ¢ B HBEO U 5000 & BBT 5, BATHS . X, TrucH
LT, BBSIEE T v A A OB SRR EE LT, ZIUIE
R ERDFTHOBE 2 9 Y TORIEMLT TRRFHTH Y, B
D, Lk b SO RIS REICES : COMBMEEROTRL
ST B R OMEIEE £ | TIRIEL T s |
J.AHoward, FINEEH LVCRABHIFICE VT, Z0OBRBASOERS
B BT v A BARROBI S BRI RSN BD, w—br T g > T F

John A. Howard, Marketing Management :Analysié and planning, 195_7,
pp. 6 —7 and p,179.

@ FINHEE, (=—rF4>7 - Fr2NWEEF 5 RNVATE—F ~ 2 ATERFH,
.Rﬁi(ﬁ%"ﬁuu, #1124 55 (HEFI404) , 74H,

O & #, == 74> 7  F e 2NATEHR, BH43FE, 41-4H7, TEEEICL
FR3Es L5 2 & DL OERDEY Y HHMMEER D STRICB IRICESL S &ﬁ
selling & marketing #FBH E 2B ELTEBND 1 D THELE-THRW) X7
V5, .
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v, ShiFe 7 ulF v R VFRICHIET 5 3 70l F x ANHRE LS
bﬂ%«%%@T%6®##6%?$wﬁni%@*m@¢T —F A
NERZERGZE LT, TRF xR /XTAthfﬁﬁénféto

C.S. Duncan © I#hE B X B b LD F + R OVEREIH I3 MO — I
BT BF v ANMENEREZ LT LN TH D, CSIhmm_i+w$w
%, @%%@%«mﬁﬁmm,®¢ﬁiﬁ«@ %Mm,®ﬂm¥%#ﬁt
TR, kAR %w$wmﬁﬁﬁf%¢thfﬁ§<#omﬁm

O FHEROMBEEIE -7, (ARRE, Fv 2 VRERGH R ——— 774
2 FANVEBIORE— ), R~ T 4 Y SRS, e— T4 > IAT
&) 2 IRiE, BEAN444E, 122 H, ) : _

@ |E %, Ai8E, 22—26H.

@ C.S.Duncan ,Marketing Its Problems and Methods, 1922,
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BErii, SERNCOWT, B EORBEAEERL 25 F v VSRS
B, SCREEL WK E X r 2R, MBIRE, WHEEY—-E2B
TUBROAREICL > GRIRENDZEDHRLLN TS, S TLYE
{ C.S.Duncan &F x 2 Viwm b, 1920884188 F TH=—7 T 4 ¥ 7HFED
k%L, A.W. Shaw %°F.E. ClarkZiC L - THH S N HIZRICH
1 % R ABERR RO & /SR~ B RSSO RIE ,%mg%&atfw
R 3W/RHNIETH B,

BatcLoTe—Fr 4~ 7@7:7(-217 KBRS TWHEELRL
72M.T.Copeland &, C.S.Duncan (3EFAREI T WIC L A, BEREET
DF e 2LETGE E BB 7 DB T b R S LT B ORI S
Lrug, HAES (HRED) BWREOHTEE H2 W TE 2 R LT,
B, B, SPROS 0@ SEIILD, 2L TI0REIIAK
FTHEIF v RANVBREBU— T 4 > THHEVRONBREZ L £ E
ET A, MEMBGEILOWTRBESG AT 7L v PEEDLI2HD TEEEIR
AECRE) (dense distribution ) 4%, BEGICOWTIE TEREIBFZER
(selective distrtbution ) #%, BEFRKDIRFGIC DWW TIEBEESCIES I
LIERBOZESBICAKT 2 L) RBEGR (B 2 TRHERRE) HRS
NAHXEZk ’E?E‘?%Té@f‘})ég@Copeland Dh 7 LA mERE e —F
YIAL T TEDREIDITDEAIE, BEEARD ICHMEHETBICEINT
e 2 UG OBIEOIEIRI A BRI A b D L K5 TH Y, RS F v
ANEEOBBEICOWTIRERL 72 & 5 10 2 UBBRITIR A o7, Lo
L7ehih, BEEMHEDF v 2 LBIROBELBER 45 = & 2HHEL 124
BEETH), FrALBRERRENEREN1 2% L TWbEE25, B
D F o FNBIRICE 2 2HBOKE ZIZOWTIIUESDF v 2L
ARG mr%zkm*fWOLian L.Aspinwall (2 X3 3 ) 5#f

@ M.T. Copeland, Principles of Merchandising, 1924,
@ B= %, FiEE, 199 —200 H,
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BLTENEBAREL 2 —RBE TIE2 & 5 L ¥ 2 Aspinwall DAz
CETLRBRNRBTA ), BAKNEL 5+ 2 EEOEEBREOELED
ﬂ%mmmg%mm@ﬁ#gamfaawaﬁmﬁwfu,#ﬁ%@%az
Ebhizmbhv, TOMIDNT, ML Bell 138 AHHEIELSF x5
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DIFEETAT 2L DT E LT, TEEDLEM A8 S5 5 5
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ﬂiﬁﬂﬁ%uﬁﬁﬁﬁﬁ+¥$wﬁﬁﬁﬁméthi:t%%%?é%m
Tld %, BEBHET 70— —F OB 1 H 2 # o R OIMBRED T 3
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C. S. Duncan N R '7‘"(’ A NVHHRLGEIRG D ALED. J. Duncan (21 h
WRIICIBESNBIZELINTH S, B LNUETF v ALBRPEE2T 2 -
BELWERRNE FITREND, TTNTORBEENEE T 5 MM OE %
BEBBED L OBHAT 2 F x 2 MCBIT BBIEORETH ), b 5
FICIIZonE R, ORI SN LT HE (outlet) D4 74 51>
AR, QFIM SN2 RFEHB K, OIRFEHBICEREL Y, $200

@®  For example. P.D.Converse, H.W.Huegy and R.V.Mitcheil, Elements of
Marketing, 6th ed., pp. 577 —578. H.H.Maynard and H.C.Nolen, Sales
Management, 1950, p.577. D.M.Phelps and J.H.Westing, Marketing Management,
1960, p.377. G.R.Terry, Principles of Management, 1964, pp.713 —714. '

4D Aspinwall [IEREIER, oz =T, BEORE, HBIEM, EXRRRN
D5 DN R BT LT 2T, P LEMTENF  RANEES X FIRER
EEEREFATERICH S = EeRREL, FRERS (BEFROBEL) 2EF v+ 20, B
BEMREBGROE 2 KA (, HEMS (SRS0ER) 1223 BrolEFRTL,
BICHE T v A, BHEMNIEEECEOBRSVEL 2 L 2T, L2rLzz7Tit, F%
AV EBSEREIZ—BIYICIBIBEN T3, (Leo Aspinwall, “The Characteristics
of Good and Parallel Systems Theories, ” in W.Lazer and E.J.Kelley
(eds.“), Managerial Marketing : Perspectives and Viewpoints, 1958, )

@3 Martin. L.Bell,Marketing: Concepts and Strategy, 1966, pp. 456 —457 .
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137204 51558 (cooperation ) DB E F h%c@_l Tubb, (1) &
EEEIIRKEBEE I CEBRGEER TEUY, H5WITRFBEBEDOTITI
BB RAEEI T EhA NS, (2L LHREEIHAS L% LI, o
il 5 74 7 EBEDRFTEEISBIRENE &, QUEXEIT —EHIN
BV THERET WAL 2 MARRT ~ 54, @M% 55K
N Hownf e 582 ¥ ThHhh 6 RS L DABER 2 BRI X &2, PFE
B RENE LB

HIJuEEﬁﬁ@(%EFﬂ%@@H}i;uﬁEEé@?% 7 & FEEIC D\ T2 C.S. Duncan (2
BWYWT, FrRANOREEEC ;%ﬁWWtLTWOLant_tiw
L7z Thd, £ I TIIRHMEBEB~DEREIRTE, PNEEBE~DEERE,
ﬂ%%%%ﬁLTGM%twiiﬁﬁﬁ%iknto:ntﬁtfui
Duncan (3% L ARIECBORREMEQO B L 02 H.0Iz L T, %wmwm%
R (selectivity ) ORIE#IB 2 EF N2 KDL IHELT 5, ﬁfb%

(1) B aY#E (widespread or extensive distribution )

(2) FEIRHWE (selective selling or selective disuﬁbuéuﬁx)

(3) H/BBEBHE (exclusive agency )
h¥TH D, D.J.Duncan (3405 F v RVEFER L ERELT 5 L &b,
F v FNVIRRLRIRICHE S 5.2 5 —NER RN ER 27T TEET 5,
CRTERTNCORBIEATEL L) BRT TR, THY), REF
ANEEL THLNBIRER, 2088 3ns RSB L CHBO=ER
EFLNTwd, 2L THEBEZEIINLOERD L AMLEEGE) &
ﬁﬁtf,rﬁ%?%%?#&Uﬂﬂﬁ%ﬁé_ﬁh¢ﬁﬁ%%%%t,%
AR BB RKORIRE Lok A F e AV EERT 5220, £ H
B1ETNETHD LH, BERRFEOHMD 5V IIRE 0 MEEH ICBF

@ C.F.Phillips and D.J.Duncan, Marketing: Principles and Methods, 1952, p.525.

@ MALIE RFEEHE, 454, 117 —118 HEBH,

@ D.J.Duncan, “Selecting a Channel of Distubution, "in R.M.Clewett (ed.),
Marketing Channels for Manufactured Products, 1954, pp.374 —375. '

@ Ibid., p.371.
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FB VS FRT TRKE ThY, v b REEEOBIEERT 520
S, KOk ) RO EROEERCIFESLETH S L LT, (DLHY
P O EGE, (QEMESARIE L T3 BETF v A VO, ()%
e E DB IRIE, (4)F v AUICIREET 2 BB X BE, (5)F » AU
HLTWABHANBEL FOKRE S, OREEOFSH, £ LTFTV5,
D.J.Duncan DHEZE 7L —24(3C.S.Duncan D F & FEIZ, BEEED
BRI ERE B LOTH ) KE (ZODESH LHREN TS EE
1B, Thbh, —OlF AERICHEE G2 DREROTHTH ),
USRI R Y 2 b F o AVEROGETH 5, BICHEORIKVIZOWT,
C.S.Duncan & D.J.Duncan (2 ZNHEMEKE CRIZL TS L EL5,CS
Duncan (24BED=—% 7 4 3 75 51T 5 ORI TH - 72 HRIE A SRR &
PR T, Fo R LOMBRIRM R S £ £l FEL R A, iU
L7 D.J.Duncaniz 2RI 2 WFEEE O & BAMRORIE X v 5 Balr
b, ZRLFr RVOBEBERIAT & APRIRTTE 2 ZEEL 205 TFr A0
DB, OEIULEITF- 12D ThD, ZOFKRTE (v—rT (v 7 F
&%wmﬁm%%«myx%v%4v7t77uu+§ﬁ%Lt®Jtwa,
B.C.McCammon & R.W.Little OFHMiEiII@EI THH2L L Law, Ll
ehi s, BLERENF v RIVICIRMET DB, BIUF AL LTS
B oWTIE, ZRRETRRICRER L OBROERO—I - L THI%
FTHIEEEY, FrANRNEOBERGES L CEEOMBIIEENICE 2
DEHRBMD LR ENTVDINTH D, ZOAT, FxANVHEBOERS
L UBBRIRE ZOOMEET D F 2 RN - VAT LR E—MEEL T
WBEES ZENTED, Thbb, Fr A VHEERRRICETLF RN
REAE |3 BLE EE VBRI b A L b, F o ALOBFESLHFOME %
EROZI) EFB0TIR L, WH5HE LCHET 5 F v AVEHOHK

. @ B.C.McCammon, Jr.and R.W.Little, “Marketing Channels: Analytical
Systems and Approaches, ” in G. Schwartz (ed. ), Science in
Marketing, 1965, p. 356.
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M FYRABNDYRATFLNERE —F v - SATLRBOREA

1960E RN 10E RIS F + 2 NV ZRAORBEI K T 2 BUH T E > LHFE TH B,
196048 £ 351 L T, ZALLRTO TI3 & A Sk SEBEIRFZ, 2 b F v AL
KL% ¢ BWREREOMDF » FIVREMOBIENSH A~ &, . Z OO
B> T 722 - ORI E BB ORI L % > 12012, B3 £ TL%
(, 2= T4 v VREOBIBIVL AT AL - T7a—FDOREEF %
ANFRANDZHDEATH B,

BT » RANVFR L DHBEIZ BT, Fx ANVFRENDS RTLX - T
To—FOBMEEROLN L, KERICF RN - AT LARERELL
B.®.McCammon &R.W.Little I2X#Ug, ¥ AFLX - T7a—FNTFT
DF AL THIITE BRHBLATH 5 —> EEo—0EL 27 2O
CLLTRMEN, KDL A SRR b T3,

1) FEINLER2EABTHICEEILI N, HAICEET 3 EEDy

@ A TR, HItEE, 123 B, 4B AaEKRIEF » ANEEBFGROFHE RN 4 SICE
LTS, OF » A VBB LF v ANVRRGRE D 2 DO LERIN T 5,
Offl 2z DBAREI % F % ANVDORBIRE V) I NG LAHALE Nz F v AL v L F .
ANBOROBIRTH - 72, QFF » A NVBEROBENSITICESEZAETEY, Fr %
NERD L OBIROMBL L TR 250 5), ZORRBEIBRICT I L HKICZNE
B, Bifr% 9T 2 0E S o7z, QWFTEEDEFROMBEIHRMIZERY LiFsh %k
#oto%ﬂﬁ?%?Nﬁmﬁﬁ@¢kﬁﬁ§ﬂfwfﬂfbéo -

) A.J.Alton | “Pricing Practices and Channel Control,” in W.G.Moller, Jr. and
D.L.Wilemon (eds. ), Marketing Channels: A Systems Viewpoint, 1971, P. 1233.

@ B.C.McCammon, Jr.and R.W.Little, op. cit., p. 327.. :

@ Ibid., p-329—330.
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LR,

2 ) FeANVBHBREEILZEINTBECERDEIZEH S, FIHUIHK
BB BEBETETEZ 0550, RHERHEENBREIZ L - CTHIRE N
5,

3) Fr R UBREIL Lo TEITENLEBITESEITHY, 2L To—
ST LT T7a— ELCRBTED,

L 4) FRAANOBMASEETHD LI BRTEIUS (B 2T A T

EXS o | -
5) Fr ALEE 1 ONLEICL > TBEEND, Thbb TFrinL
. 3?&»7“7“ Y1 X TF» R NEHE (channel administrator ) #°
HETD | |

6) Fx ANKEDTENIZOF v 2N OFTEEM L L < 13 EFHREI L
S THEIENS, _

7 BF ¢ ANFRIZL S, F o AEIBIRBIZL 5, 5+ 2O
BT 70— FIHREABIE A R0 D LRI L T X2 BICF ¢ ALFHOE
BHEBMEL TR, FX¥RAAADLRT AKX - T 7 0—F SR
ED UL DFx AATE 2T 2 D L bt CRESERB AR D L1F7-
£ T w ANOBILS LU OBIRE V- BB T OLEH LT TR
N, RDISF & RVOBTES £ UBROHR & v 7 AT L S
NTLBDTHS, N
Fr Rk THATE ZBELITE S — > EHO—DOBEL 2T A
ELTRBAT2ICLTH, RANRNIZLY, EWCZONEZ $HRICL
Tv 3, Bk L 72McCammon ~ ¥ Little ®6i, F R AT LICET B
R, BOAN, FTERRERIKTEO & 212w TIBE ORI L, RAMIE 2
N#ICz k9 3%, F.E.Balderston @L.P.Bucklin @%li‘f"\”?\lb%——

- @ Martin L.Bell, op. cit., p.132. v

@ B.C.McCammon, Jr. and R.W. Little, op. czft:, pp. 336 —354.

@ F.E.Balderston, “Design of Marketing Channels, " in R. Cox, W.Alderson,
and S.J.Shapiro‘ (eds.), Theory in Marketing, 2nd series,1964, pp.163 —175.
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DOBRLATLELTIEZ LY 32, it,%¥$W% T INBENE
AEEIE > 2 T 4 & L CHUR 9 #1213V F.Ridgeway @, T.L.Berg @, B.
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W.Alderson P15 27 L5 LT, &r, Fr i EHET0D. 0
LI F R ARNADL AT LL T 71— %tw)m~ﬁ%Lm% h L,
EOBAOME &) Z DWEIE TR Th 5 2 U AT b 7 2t & 3
%Lf%ﬁt,%m%a%ﬁﬁtﬁﬁ€mié:au$%mamme0Té
2, |

CITF e ANERFATLE L TR KL, BiIEYE0TBIEw
TF ¥ A NDEE T T IV % B LiitTé%mT%U,%mﬁTﬁ%t |
T RNDFEFOMBEE KA CB#EZ LoD Th 525, ZOWNEIZ BT &
ﬁ%éné&éﬁgéﬁofwéo%hu@t%r%%iwmﬁﬁﬂ%J&
T%wﬁ&ggwf%éoLtﬁof:nmowfmﬁﬁu%ﬁm%éét
T I TRF RN D AT LDEBRE V) BICESEHCTF v 20D
?K?Af'TTU—%%ﬁ%LTAtWJiX?A@%@%%%ET%%
%,%d%«*w%wm&éyx%Aka%ﬁL,%hﬁmm&éyx%
LRHEE L > TV B DI DNTORHIALEE 2 b, BB 2T 4
B S R T AOREMNT v, Shig— ﬁﬁmeOLHﬁ )Y,

@D LOlllS P. Bucklin, A Theory of Distribution Channel Structure, 1966 .

@ Valentine F.Ridgeway, “Administration of manufacturer - Dealer Systems, ?
Admmzstratwe Science Quarterly,I(march 1957) , pp. 464—483.

@ Thomas L.Berg, “Designining the Distribution System, " in WD. Stevens

(ed. ), The Social Responsibilities of Marketing, Chicago AMA, 1962,

pp. 481 — 490. ‘ o

Bruce Mallen, “A Theory of Retialer- Supplier Conflict, Control and

Cooperation, " Journal of Retailing, XXXIX(summer, 1963), pp. 24—32.

Louis W. Stern(ed.), Distribution Channels . Behavioral Dimensions,

1969,

Wroe -Aldefson, Marketing Behavior and Executive Action, 1957,

Cf. Larry J.Rosenberg, An Empirical Examination of the Causes, Level and

Consequences of Conflict in a High Stake Distribution Channel, unpublished

doctoral dissertation (The Ohio State Univ. ), 1969, pp. 11—20,

@8 6 @
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—DDEE N FEM ARG L 203 V.F. Ridgeway Th b, BEEHIIZD
BREECT (—T— DI N—TORRIIKRE REL T0 0T, #%E
%éﬁ%ﬁ&ﬁfﬁ%ﬁ%tf%mﬂﬁuﬁﬁfé;5¢E&T%EL¢H
FAREEA b‘@{%é TERFEDER M- T, Bhar @) RiEEEIZE
5B ARSI @R TH L, L L, %(@%% BWTidm»hr btk
RIS &2 S | 7oA & SO IERIAL % 5 %  DRIBIK D IEE Ok
RTHY, ZOBRTHEERIIEEEB S VIEEE - BEEL BB 2H,
ZD3DD T T ADMMITE R I L 2 FAEC LI T, HEOEBIE—D0
?Egﬁé‘hf:*‘/l‘flx(one extended system) ZRL ZliFiE% & 72wy,

@ Valentine F.Ridgeway, op.cit., p.465.
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:m:tm%ﬂ%¢mﬁﬁfuLﬁtw%ﬁénfwé$%fﬁé%tﬁ

~, PR — W MRS TR BB 7 L — 7% R
Y LT, BER ZAABREO R T DB ERTERL TV D T & 2 BET
5, L72hoT, T AT LY=o LEN&EE L TAMICE
.%Tétbuu‘%mvz?AW®@ammﬂmmﬂﬁﬁfut<maﬁm
BTeths LCOL AT AOEEI L SHETEL 620D, 0Tk s,
PR S 1L7 5 AT AOMIRE TH b GEE, WEEE, WREEOMEH
(Bid, AR AR E X E IR B 5 OWIRES F UK
FEELD T1AE, OB THE O iUz h 2 TLREMELE L5,
BAEEL L UG EEL R0 25 L& KkOEE £ B e + 5, Ridge-
way IFLABGENHEE CRMML , BOEES L UBAREL TR
M EMFA T, WARBUC & - TS ILBHRS 2 T 408 b —o 08—
B L ST ~CE B N LB DD T L b ET 2 L, BE
MR D B AT LA E BB TS m & 24008 5, 2
LTI AT 22 BT ERRENH2 OMB T I L5 58I2540012
BB WG S A 12 LT b, B A B 0 AR 3
T%éttf%&%w%%é&Wiiﬁ%%mﬂﬁtLT%ET%@T&
., @

1) RS — KA £ O R B I ROk 51

éﬂ%’\éhto

2) FHEATT (B L oo &

3) K — RALHRI 35 & Ok AT 1 R B A 1 L
b7, |

4)ﬁ%%%m%ﬁk%h#ﬁﬁ&ﬁﬁ-ﬂﬁXﬁ:KA%ﬁLT%mé

Ibid., p. 464. fESIZEHIZ LS,

Ibid., p. 466.

H A IEAL, v~&74/7ﬁﬂ¢+ﬁ BEFI464, 329 B,
Valentine FRldgeway\ op. cit., p.467.
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BE (R A AT €A vy,
5)@@&%%&@&%@#%T;au,mmmmEM& SonTHL
FTHIME 7 2Ty Vi,

?ﬂ%ﬁﬂﬁymyKBH%%&%»%%H%%%Z?A%E@%%T%
), ZHUE—K - TR 0 BIE O Rl 2 BAME T B BB IC B S 1D 0
Thp, BHOBLINET I F ol X L AT LEBERL A5, B
SEBEEE - BEEED, L) bIMEEEL T —T— 0D A
%&iﬁ/vﬁé{%j@ (benevolent channel ) MEH% HIE L THEL 27 4
DEBOUBENE R ERL 120 £ DBIIFERONE LRI T 5 BEHD > 12
L, ZH# LR sasmic 519 2 ERREORMOB/ME E v 5 B TR
fLLienThH B, _

Ridgeway ICBWTid, BEEHEALPLIZZFN L EEMCEGIBEEICH 2
EEOBREE S & L E R Y DRGSR Y LT, 258
BEMRGIERIZ DWTIIEE Y 27 20B#b S AT W2, 2L 5%
K%ﬁ%%k?4—?—ﬁ%ﬁTényAK%@H%#%#ﬂ(wto:.
LSX L CT.L.Berg | T4k SmRIE & L <, Alakin 8.0 em s
BLEEE T 4 — T — ST T MRS 2 T LS AN S
6:&ﬁ?§é@Jt «&Qﬂmyb %Lf&zTAmﬂL%#%%i
AHDTHD,

T.L.Berg (35 % %/ - “/Zﬁ".& (distribution subsystem) %3 A —JjE

@ Louis W.Stern, “Channel Control and Inter-Organization Managenent, ” in
P.D.Bennett(ed.), Marketing and Economic Development, Chicago AMA, 1965,
"p.657. Stern I LiLiERidgeway NI —HONOMIERKE L MEL TE Y, 2o bt
)T o ROVEIRIZEE L TRISCERSINIZERD L, BEICHHDITEGEEHEIZ &

MY THRIBEE, THBELT, 19508RDABEEEIILITSE (T4 —TF—

DI DRRERRT VD, |

@ Thomas L.Berg. ‘Designing the Distribution Systemt, ” in W.D.Stevens(ed. ),
The Social Resp.onsibilities of Marketing (Chicago, AMA, 1962) , reprinted
in Bruce E.Mallen (ed. ), The Markeiing Channel © A Conceptual Viewpoint,
1967, p. 261. | -



—88— (244) | B 2% $3-4%5

M AT LEHRT, ZOMEEE LT, (DREEK (QBE, G/
B2 5, MBI EMEIGES & OB A — BB LT ) By (2 ARG (S5
©F) &2 ORFHIRIE (B2 ITRAHRATIE) & 2 #5000 5 G &
Th N, WMBEBSCEBEE) THIZET, NP AR & 12—
TERBL LR Y T 5 AR, BRILX R, LE L 72 57 RIBCR ~
DIARDOFAEE V) HTERZEMUL TB ), L7o" - THERERIT 43
wlidpED rl’ﬂﬁﬂﬁ‘ﬂﬁh’\m mIEAYPL K, (logical extensions to the
internal orgamzatlon) ERLHZ 75)"'”(“?:;g 5 @% L TRidgeway &[E}—7¢
W2 - T, EHBEEG O NSRRI nE b 2 5551,
@%%ﬁﬁ%%@@ﬁm* AR A ANLD BA'E C 2% Ml
SCER D RN Hbhy LikN5, E (ZBerg [3IRE-CHVERHLER D NS4S
BHEOME EEIRICHEL T2 2 BH#H L T ooe—srT 20
HRRORIEL LERHL ¢, WiEosse - % rﬁ@ﬁﬁ‘]@%‘fkﬁfﬁh 7> & B
TAOE—DHETHDLI L2 FET S, 77 5Berg. DEIRITZDERICE
\WCC.I.Barnard DIROERAEMGRICKE CAKBL TWvWd En 2 3,

B & 5 2Barnrd I3##E ZALLED A2 OBBIEIES D 2 2 T 2
LEFEL, TAAND TREK 2EBICL CHBERBEOBELRTET S, 7
LT T B2 AT 2HE, EMBOMRKEE, SFLZEBHTIVERL
FLERBE LS @J ZE®EEY S, Barnard O " 27 4 A
(IBWBERIBIRDTIE X B L, Z DM 2B ER & %EU E N5
e D EARGEETH B, aa)ﬂé‘kt:’)b\’CJ.G.March c‘:H.A.Slmon 33 1)
BIE I ri%—?ﬁﬁi@ﬁﬁtlﬁh‘é%i‘ﬁﬁﬂé%%%ﬂﬁi@ TMa & T4k &L T
CRET RN FRAENENBIECHK I LN THE, bbiUIG%E
TUBEANN T 2 W FT 53 ) BEEN L L GEERIC) AL 5»E

® Ibid., p. 259.

Ibid., p. 260. :

@) Chester L.Barnard, The Functions of the Executive, 1938, p.77
{21st printing ).
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CMThBZ a%ﬂathL«f HEREMIRRIRIC B £ 1B MR LE
W2 AT 5, | |
Berg 345425 ﬁn‘ﬁﬁ& V)EE%’E?"\”Z\JI/ I &N @_ﬂi*&ét#&ts

4T EDBE ORI 2 CEIL T @54 b bBerg 12 Buv T A

ﬁ%i%ﬁméﬁA¥®W%ﬁ%:E%§ﬂftiw F v A VR R

MR ORE Y A —DKRTEIBEI NS = t“ﬁéobtﬁof,%¥$w

SRS Bo—4 T 4 > 7RI SR O PYERAE R~ O RAL, £ [R1B 12 ALK

ROMBMEROPICHEENTLEINTH B, |
B.Mallen L Ridgeway ®°Berg XIXIE—DMWAICE L LHS, F v 4

S THERRROIEREE S, (organizational 'extension concept ) #®EHTT |

5 PMallen 17 HARHCAEN, WUR, BEMS O THE) & (H%

DRI & LTI 2 I & 2 BHEOEA L BREOMEA LD L kX % IS

o RADMBRYE S ORI % 5 L E£ET 5, Mallen OHH

BECEBIZRD L5 R EHE N DD

)%«mwﬁﬁi%mkﬁﬁ%%ﬁttf YEIND,
2) WA, Hhl, SROBBPEY LEIC Lf%«%w%ﬁiﬁﬂm&ﬁ

REMER, HEFOBRICERILT 226 0°TE 5, ﬂﬁmm%ﬁ BWw

T F v ANVDOBMERIBIEE NS 2L L AT 5,

@ James G.March and Herbert A.Simon, Orgenizations, 1958, p. 89. ?ﬁ?}]&ﬂﬂi
EHICL D, ‘

4 Thomas L.Berg, op. cit., pp. 261 —264. _

60 Bruce Mallen, Confllct and Cooperatlon in Marketmg Channels ”, in
L.George Smith(ed.), Reflections on Progress in marketing, (Chicago, AMA,

: 1964) , reprinted in B.Mallen(ed.), The Marketmg Channel : A Conceptual
Vzwpomt, D67, p. 131.

& s, KFEHEE in—ﬁﬂclﬁﬁﬁjﬂéEPFB%@AV)FEEJ%, AR &R R —F ~ 2L
KEEC BT ZHEIC B 2BEUCHIBR T 2 R IBAOM %, BEMI IR F v R0
KEICTET 2REME &2 EKRT 5, (cf. J.C.Palamountain, The Politics of
Distribution, 1955, pp- 24—57. ) ' C

€ Bruce Mallen, op. cit., pp. 133 —134.

& Stern FF v A BB OTFEORIISONT, F 4 R AEBOKIE L A F x 2L
DREZHE T2 —2DEKEERLZBEL T3, (L.W.Stern, op.cit., p. 656 , )
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3) F xR Mc B B EEOERNFRIZHEO—FHHHBF A ET
ThodE V) RRTHOBRIZH D, L Lurs, REREREOHRL L
3% BOMR Y W BOSHTOHEL S RLNL D,

4)+&$wmﬁwfuﬁﬁﬂmﬁ®%ﬂm$0%Lwtw%wo:m:
LT e RS F DEMBONE Y L CIRIET S R 28T X 1,

5) H 2 BEAIE % THERER) KEEFT)BRE, ) —F—hkix
DB RE L Z DO HIZIRBET 5 —D DK H# (one great organization)
YLTHBIRD b0 Th b, Zofienh 2HEES THETE, (cooper-
ating weapons ) & I35,

C6) COMAIEEEF x ALK EH S LB e s T TS Th D,

7) HHIBL L CRREMF » AUBIRCBGTIE 1 ADY — F—HTEdE
L2l dug e b %o,

8) MEITHVCIRAREENZ0) — 5y —Tho7 L, BTk 7z
WS EDT RIS LT B, kOB 13 AHA NS A T L T <
5ThH I, | L

é)Li@ﬁm%Lf%ﬁu—ﬁmm&é&%#mowfu%<mﬁ%m
PvEBEDH L,

10) Mallen 12k tLiE, KBHINGEED D b~—r T 4 > 7 BEDT
TN —F—r L TRBTH S, |

11) BRETFEAHAET 5 £ 5 I KAEFE (dominating weapons ) & F7E
T5, MEIRKRED 1 DOTHERTH S, |

12) F v A NVAEB L OEEBEMEZBKICT 2 HI213F 20T T1 O
DALy, & L TITEL T e by, |

Mallen (ZEBPIPIERS & ASEPIERIC 51T 5 &8 A B £ K ERFD 2 L2
YA T ERE, #iml, 2295 X EERC, 2513 &2 —20EME L r—
SOBEEFRL TOB L1, FENEES LML £ HE, Hi,
W52 L %57 5 FIRHE — D OWLE T+ AL E T 5 L, 2 b HET «
FOVEHIIC & B B IR D T O 0 b o ¥ 2 15T 5,
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Fr ANVKEIIHSOHIZACOMEFHIRE L Z L T2 DITE 2l D

F o FNBRBICOARIEREDT A NETHD L) TRIE, FrRLDL AT
' &

Af-?%m»%m~%%fﬁéo:mﬁm%tfmmm T HIRAYIZ KD
Lz S, TR EHN L L P70 Hy T

b, RREIEZOBIZHEAMENL T 7o I A L2
bt RS BIE, HEEFIE A (profit pie) ¥MkT 2 &tk
ST, B GRIEOSEIZ DV TOBERS DR E ) L1 5 5012 BIFA R
S THBD L, Mallen o THEREIEERS, 10 £ 55 RO
HOMBIEHE 2 D THETE, 10 2 RA~OBEORE, BLUZORE
N ELTCOREDEKBHEADTLI L2 EROBBOMETHL L 525,
e pMallen DEHFHEL S TR L5 L BIES AR B
%—@,%&$W&Em%ﬁﬁﬁbp<uV77u5m¢«m$ﬁm%%
Th b, Mallen (3T & 5125 H B 5] BRI O RIS kB 2 % BT
Breshlc, SR EH L 2 Gl H A D2 E3ET 5, Lol ass
by, e VR A OB HELC AT 5 2k 2T
ORH I E R A BT 5 2 X OfifE (Mallen 2555 TR <A, o
K) EFEBRL T2 YL TY, KR LTSS HROEBICEVTE S
SETENE L b EOh OBIATEET B, — IR E 5 T, W B EE
VBRI TH ) B BIZISIERIEN TH D LA X N b 1212, FRREL iy
LT%%U%%EWOfﬁ%@Wﬁ%&?:@:t@ﬁotﬁﬁﬁ?k$w
WCREFICFTR T 2 EICE > RFICEZDLZETHDE, ZHLEDLENH 2

For example,L.W.Stérn, op. cit., p.665. 7% 35, BIEROEiZe & 368 B AR Rl
2D\ TIER%ZHWE L, HA.Simon, “On the Concept of Organizational Goal”
Administrative Science Quarterly, Vol.9., No.1, 1964, p.8. ' :

6> Bruce Mallen, op. cit,  p.131. and B.Mallen, “A Theory of Retailer—Supplier
"Conflict, Control and Cooperation ~, Journal of Retailing, XXXI X (1963) ,
p2l. , . C

6 Cf. F.E.Balderston and A.C.Hoggatt, “Simulating Market Processes ”,in
B. Mallen(ed. } ,op.cit, p.188.F v R )LHHEECL THEMEE, THD L v ) BAHD
1280l T BKBICEDZIBEHBENRBORINEZ HIF T3,

€ J.G.March and H. A.Simon, op. cit., p. 156.
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Fr ANOIHEBICECTERRELZITI & 51T, %nuﬂﬁk%ETé
MOF > ANDEEEFET L 124 b, Lz > CLEKBELXHTR
RERBEDN—ETH DU 5T, FOLENEARN BREIZF v 2 L@ |-
RESNBMEIEL > v 2 THDD

OIS AEMEZ & SBFIMEEIC OV THOMBETH L, Mallen 2
BOYWTF » ANADOLEMERIZLZEIZ BT 2 ERFBERICIZITES IR
&ENTw3, J.GMarch SHA.SimonDBFZEIz L AUiE, MEHNOEFBOE
% (intergroup conflict ) DUBAMI KN ZEMIEMEN S, T4 bb
(DHEAEBRRE~NDH KO E, QREMOBENZRL L < 123Kk B
0)%{],% (perception of reality ) m%&mﬁnb%éwciﬁﬁ@ﬁﬁf o)
é FrRNDLAF UL - T 70— %i%r%wwmﬁﬁﬁﬂﬁAMEM
RENDHKRE DD, HLEFNHELZBIRTLOTH L, K112, F+ 20
-vx%AmmE%(ﬁﬁﬁ)L@@%E@mﬁiﬁambn,%:mﬁw_
TEHAROERARET 5, BT Z A MBHROERBNEE TH 5,
LL QI ENHD MR DNEZETH D012 OWTThH B, Mallen |TEEHHE
RS DRI & > TF + 2 VN0 LERIEHE » BN OEZE X | CRET
5, L Lad's, Fr A VNI TRAET 2HRIGTRLEMOEETH Y,
L7h"s TER I OEETH BT THS, March & Simon (3 T4
AEIC BT 5 2 DERBEE OB IZ - HFEE (MEREEoZ L) o
Tf%mféﬁ%&1&A&E%ﬁaw’gufbo,_mﬁﬁﬁﬁz%5
BRYIZBWTMallen DFEDF v R IVNFRD 5L D 3 ;ﬁtikélﬁz‘rwé &
Sub, LL, ZOWBCOVTHEICLCHMBEF T VRTIEZ v, B
DEINZ, F e ANDYERNEIEICIIET 2 502137 0BBEMHEIZ L &

63 Cf. Orville C. Walker, Jr., An Experimental Investigation of Conflict and
Power in Marketing Channels, unpublished doctoral dlssertatlon (The Univ.
of Wisconsin ), 1970, pp. 15—16.

69 J.G.March and H.A.Simon, op. cit., p.121. _

Ibid., p.131. 88 L UEIMNIZEZIZL 5, ©BStern LREILTHRICT-> T3

(Cf. L.W.Stern, op. cit., p. 662.), S : :
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k0, ERATT A HAES X UREBIRIC B CHE IS RBIRISH 5 2 )
A TEOEBARE S A RIS LT, F o FUBIS & B S E
HB L UZOBRIZONTE L L %mﬁ%ﬁﬁbntbt$m‘m@01
%é@smﬁf@BiMWMEmnQMﬁﬁWﬁ%#Bﬁﬁ@ﬁ%§ﬂﬁTl
BIEIZHL TBL WEBELFEL T, Sherif 32Xk L Hizm~NTwvw3,
Ch AU AU A DD & EERIEDRIE 2 SMET 5 2 L3 T2 B,
RICIEEM GRARD) ORISR 2T 5000, 2 %EHN GRER) OM
GO D > Z A SMET B 2 L IZFSOBE) 20T 2 L2k B, o BEH]
7P 25 % > T 3 BRREOREIE BB (M) &bk
M () & OBRICEEZ B LETIIAL L, SN (EEN) ORI
R (M) OEOMIAAOBRIEAES ATV, b, MENE
CELHBAEESIOL ) ICAEMIIRB LN TH DL 51T, THATFE,
B & U P bwf%mﬁ%tﬁ%WTﬁ,E%%GXEéﬁttf
AR kiéﬁf%é , _
BLEOM < bitbitiiMallen 125 2 F + % LAEBOE2E & 153 & 0
= L7 THEEREUHEIRIES ) ORI L 2 ORISR CX 20 TH B,
ZizAE L 2 RS & R A R AT (I Mallen 0% b FF AT
FrAI s PRATFLRBEICHLTBEL LN THEEE L5,
S AUAEIE LB~ XM 2T 2 L BET B BT, b
~-bi’LCiRidgeway,Berg,Ma,llen EHLLIC L TESOEBRANE & 2 oRME
uowfﬁﬁtfétobﬂbﬂmﬁﬂu;nﬁ L T T~ 0 L

F.E.Balderston and A.C.Hoggatt, op.cit.,' p.188,

62 Muzafer and Sherif(ed.), Intergroup Relations and Leadershfp, 1962,

€ William M.Evan, “The Organization-Set: Toward A Theory of Interorgani-
zational Relations ", in James D.Tompson(ed.), Approaches to Organizational
Design, Univ. of Pittsburgh Press, 1966, pp. 173—191. ,

@ Muzafer and Sherif{ed.),op. cit., pp. 8 — 9. Sherif | TEFM, ¢ T&EKN,
LV BEEETHBL Ty 20, REROME, b RO Y RET 22010,
bbb OHTIH Y~ TEH, % T B3IV TCENFEIINICERL 22,

@ ZHHICOVWTIIREZBEAZ &, BHIER, RiBE, 26H,
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i) # A RE IS )»\ﬁ’mmt,f*L,vv Stern (19654) @ 3 = HEMETIE 2 2
ZENTES, Stern I F o AL DREF IR st s R s o
B LT, YATLAL T T OFIC LB b ERIMATIE 0 B IEE % T
MY B, FLTHKEDF v )L - ¥ AT LGONEEBE L a7 s, %M
HLEE SR A~ DM OB TR D T 2 F ORI, MR ORI T# 2
LT (means of coordination )M L L CFFEORRIZ D 7
OFHEOBEIC T B BRI E A KA S AT D RIS 2,

Stern 2% "% tbwﬁﬁm{f% a2 b e ERMLRAT BRSO T # ool
B A 5l éﬁ@,mmm 2B 5 TR, OB & ARHEIZE-TH

5, LoL% 7‘J 5, T ANDERIYIN L TR R NIAT RO BRI
R B J SERT AL BT, TSR T AR 2T AL L
TOF % ANREBOIELZLERT LD THY, ZONMTHH I Tnb,

Ridgeway, Berg, Mallen , Stern 23689 5 W13 5 AL 3
PRALEL O R FRRIBL LTI 2 T, & SIS — 2RI 3510 2 PG %
TN<FM%JmMM®%%%ﬁAt:tT%%O:mﬁf,mﬁmﬁmﬁ
i G L AR AT Y £ T 5 0 TCHLMRAR 1T L L 72 2 X 3R R0
ZETholz, FHIIEIZBerg Ll?(ﬁll}ﬂ“fﬁﬁ;g'ﬂi%%hél&’C“i)éo
Lﬁ%ﬁiﬁf“‘%&#Jv%rﬁW% LT T A Z Lo HEEEIZ DWW T Y
iﬂ*muﬁﬂ% iofu§;1w§i(t’cv\%> Ridgeway (3 F v f VA O F ]I
MR O AU I 5 A AF 7 L OB G R ICFPE ST 5 2 v BT
iUl kR iﬁ%%u’-rﬁ]ﬂi%ﬂﬁ‘b‘&Té@if:F.E.Balderston r A.
C.Hoggatt 1%, (DB HBYDRES & QIESINT 284 - flk 4 7 =X
AENRC M THE—ARMB L IR -TED, FRUEZVEn TSR

6 Louis W.Stern, op. cit.; pp. 655 —665. ‘ »

6 FrANORBEMBEITHERIICBITARER & LT, AHATERLHRHNERDO—DI
FELCRENICOLET LT E TS D L 2465 (Ibid., P 661.),

® Ibid., p.664. '

69 Ibid., p.665.4E| i%%"ﬁ_ L5,

@ Valentine F. Ridgeway, op.cit., pp. 467 —468.
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(quasi -organization) Chb ELTHBDW.Alderson bAT T &
DS HIEE DR & DRRIE 12 L) hb Ik RS a*l%’fféo IDEIIZ, Frton
A ML CEEL 2 AW F o R RO B, F
FNDLAT KX - T B—F 3 F v 2 U THA A 2T 5
AL b LI IR 2 v 2 AR BT S AL T L 2
SIDTHD, ZDHZEIIKT J,,‘j"%W/\lderson JPLVVS‘cern L2 L
”C{)wié:&f“%éo

2. MBS AT L L TDHF o AL

W.Alderson DLz BT 5 HualiE 2y THLEE = WIATBI S 27 2y
(Organized behavior system, LIFO.B.S.:Wd) Th5 = k(24
DIMTH S, OB.S. [3=o—4F 4 > 7FH% NEOEFUTEIO—ITE & LT
BT 2 ADPTENTELRLDTH Y, ZHUIZHEREBOME TS,
AT LERIZRNT MR L > THRASNS L5 2 ABOMEFAEZD

Hh zﬁbTMAf%ékw7htﬁT?é@g_fbnhﬂiOBS -
DWTHRETIRMERL LWL, ZRRABOBWNTL AV, 72729+ %

WEDERICBWTENZIEZ B8, bilbitizAlderson Eﬂ%’@O.B._S.
BLOEEBICH.OCOES 21T 2T rEe s AN WD ERNZ B TIT,
=ML FFE L Ho—E D 4 41 T 2 T ADE LML 4 0.B.S. &

@ F.E.Balderston and A.C.Hoggatt, op. cit., p.88.

@ W.Alderson, “The Analytical Framework for Marketing, " in D.J.Duncan
“(ed.), P'roceedmgs: Conference of Ma’rketmg Teachers from Far Western
States, 1958, reprinted in P.Bliss(ed.), Marketmg and the Behavioral
Science, 1963, p.572.

@B FrANCAEMTEGRE, BBKIE T ﬁﬁaf—f‘kfﬂf‘%&&ﬂ-ﬁj (Fi#5E, 190— 191
H) T, H¥KIZ rV‘]ﬁEﬁ‘ﬂ%&EI'JI,’T.T%kFﬁ%ﬁ‘ﬂ’fﬁﬁjl@ng (Aj#63, 348— 356 H) T,
FI G GEIGI L o AVHE], (BIHBE, 135139 ) o HTEPEE LTH
RILZ T3 B, , o

@  Wroe Alderson, Dynamic ‘Marketing Behavior, 1965, p.25. (LLF, Alderson

(2> &£95) -
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LTH) L b5, 208HIE—F OB 515 2 1 REHD b4y ol
BIF B2 XOWMERG £ T2 EE8T 50, L LT, Tl om
WOMI BT 5 EEL0BS. H—ol LIFL RT3, BiS, 2R
vﬁ%%ﬁ%ﬁ%mﬂé%éa%T@Aﬂ%énfwatT?&w%E(mmw’
THY, ZZITIZREYE (membership) OFEEFRDH LML, 2L
¥, TF e AN I EENICEEL b >TH ) 208 TARER
SR LT AR OREEAEA S NG 2 2 T2 2D, £ LT, OB.S.
DRI TIEZ %55 b BBHEDORIN (L7255 T AREIHE £ 57 70 v £[1])
DETEHRRECIEL Th s ) KTEDECKE L L CRBEN T 5D
FTxAW70B.S. XL TEBESINIH,EY, ZHUZ0BS. »LoHL 27
A%ﬁ@%E%Té:tE;éottﬁo(,%nuﬁﬁ%%ﬁﬂyziA
EHBAOKTE L O CRBENL 2 L2 L 4 D, 2 OER TAlde-
rson. MD0.B.S. X L THF » R NVEBHMITAIEI TEL | 72 F o 2 VS CE)
Em—ﬂm%ﬁ&ﬁm%%%&tt:tt&éottm¥¢%ﬁm&XfA
EFXIN - P AT LERIRBNEHUENET DS TEREIS L7zht-
f%n#>ZTAm#Am&F‘@@Lf<6@1%5 T&b% S
%ﬁu%m¢uﬁﬁﬁﬁﬁb%néf%%:ﬁ%mﬁntyXTAJ@%é
DI T, Frdlt (B CEEENIL 2T 4, ThsC k510
B.S. DR TLBMOBEIBETORRIEH LAY, MALE ZI2IX

@ W.Alderson, “Survival and Adjustment in Organized Behavior System ",
in R.Cox and W.Alderson(eds.), Theory in marketing, 1950, p. 68,

@ W.Alderson, Marketing Behavior and Executive Action, 1957, p. 15,

(LAF, Alderson <1> &%3,) .

@ Alderson li'?—#f/f 7 E@L'Té%liﬁa)«kﬂ)i;) CHET S, Thbb, (D -
REN, CMtaEE, QHMREER, MRS ER, GEELETHY, ZNDN(1N2)
IREREIEFTH Y, (DRI EMIC & » THES o ANABIEE 2 FOEHER,
WIFR BN % C BBERICHAS N TV 2 BRITH ), Z0HITIEF v ANARTEL
F—=EgEnsd, Glie—r 754 > THBDEENZE L THOHBEERL T b
(Ibid., pp.15—16.), ‘

@ ZruzowTE, WIME, BREGER, BHSSE, B5Era L, :

@ W.Alderson, “The Analytical Framework for Marketing, ” in D.J.Duncan
(ed.), op. cit, reprinted in P.Bliss(ed.), op. cil., 'p.572.



PANAIETBF o ALRORBBR Y TOME  (253) —97—

"%&4H44 (joint oppotunity) DBIFE~DHARE FEELTEBY . 8
F 0 ANF0.B.S. L L TiEBS¥ ¥ (bond) DER L %> TV BNTH
3%

L#L&ﬁéwmiﬁ: ), ERHSHEEL LoD L ClrRE
%2 H27:0.B.S. HAEOMRICNT IEBHLERL, Fx 2 1~DO0BS.
m@m@%mﬂaﬁmomzmtamf%a?%Lfaas.mﬁm@@ﬂ
BMENT R L E LT, (F o R LOFRIC OV TRERIC o Al ERE
(a common stake in survival) ODHEBXRET S, T4bb, »hrdik
EOMEREIEET 5F 2 LI0.B.S. r L TRBEALEH, 29 Th
WF e R LE TERICEH CHEEBINEZ L20.B.S. EIEZ L2 (3 EMAH
LTl S nrh ), 2N 2T 4, #FHKT B, F+ AL E0.B.S.
YUTRBT A0 EMELENT A ML LB, FHUCLELTF AL
R A AT A L VO B TY AT AL BB R Alderson OEHNE
RKrEL ofwé®

AMumnm%ﬁmV—774/7®é¢E m%% FT L Zand
THENZOBS. WAL F oA MCBAL L ELMIHY, Lo
T%ﬂu%&%w%ﬂ%mb@iUQUL%QBS LLCOF xR NN
AT LBERERL L L0 ERT, EOFr ALEBRE L RIS N5,
L2 L, Z389E At (differential advantage) %K&H 5 1 DDA T

AL SIS 5 2 & ) BRI B TF v AV BEA R L 2 0 R

FD 12D LB (negotiation process) I lé’f%%mﬁﬁﬁ@@ﬂ‘ﬁ‘@% |
ERTHHATIIME IR —ERICT D, Ld > T, Bl THEHES M3

Bi3Alderson 12X L CLHEMEEFO>Z LICL S,

@) Alderson <1>, p.156.

€D Alderson <2>, pp. 43—45,
€ Ibid., p. 44,

& Ibid., p.254.

& Ibid., p.258.

&

Alderson <1>, pp. 156—157.
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3. HRIATLELTOF xR

CF e ANVIEENEZERT 2 BICHETAT ABRENELETH ), M
ARICIIRIBE L AT L0 BEL 2 ZD—HFCTELWE I HHER L AT LT
H%, L.W.Stern & J.W.Brown 35 v RNLDRFHIDH DR HIZ BT,
" AV A OBIRIZ BT L L REIL L oike ) T an®, C g
L, 7o AATBHOLKIE S IET 5 BIC 13 3 ) BAOBIE T b4
HIBHRIC B & B R AU S 5% 2 & 2 EWT 5, McCammon k Little
W EAUT, Fe A NVBLROEE L BRI OEFED L 0 TEBS O
b1 A BEET 5O Stern EBrown 3hr s THEBELORA, FHAL 2
FLELTOF v ANBRICE > TRE S LRADOTH D, F v 34T
D—HG LA B L 2 7% W EEE B ORI 5 b 1 2 HE R ORI I AT
5 &%, Stern EBrown 125V, THBAGOMA, 1L F v AL
ABORIE BRI EL 3 Th 72, F+ FLITE) 2 B 5 AR 28
i PR 25 ABH, hDTHDE

HES AT LEHUTTREHE U OlSZ# s eSS+, AiZiit
EATATHREN T3 SR BET 228K TH Y, BRMICIE TEERE,
(BEUZOTREATHD THH, ) KLY 5, BHERLL 2
TLAOBRERMBEROLBEEHENMES & N Z DL 2T ADOE) HO%
KROWRICBIFRTE2EHTH D, (D RT L - 38— OHfFE, 2BENE
B GHEIEDS & VWS, & o BB EENG S £ LT, U,
F o AURE OB R, F o ALEBOBEDL L, 5L CRAMOR

6 Louis W.Stern and Jay W.Brown, “Distribution Channels : A Social
Systems Approach ", in L.W.Stern(ed.), Distribution Channels . Behavioral
Dimensions, 1969, p.17.

8. B.C.McCammon, Jr. and R.W. Little , op. cit., p. 322.

€@ L. W. Stern and J.W. Brown, op.cit.,p.13.

8 Ibid, pp. 16 --17.
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BIZE OISO F + 2V BEERH M E HRA M I I L,
ENHF e RV L AT LOBRBITWI R T B0 D TOFHAE D
Hulh &% 5, |
INEFCHELATLEL TOF » A LBRICB VT, Fv FLVRIER
MR M 2002 BN TIEZ BB Z 212% B, Stern & Brown HY, 7
7, F o ATBORELEREFOT LAY, BFY, KAESOH
FOHGIZ LD THYLT 7o —F DULEMEERL T BT+ RILEE
HMERELLETHD, Ld'5T, ZHUE THE, 10k 2 BYHESEKRY
5o ANBEOFEERET 3 LOTRIULE b T, AT HH S
NTlE by,  $HBI2, £ZTH S22 L13T.Parsons EN.J.
Smelser ®%@ﬁ%$%E%Mﬁm%&$w&mﬁmT%oT,%&*w
MEOREE 3 VBT 5 THEBAOHAL 1CL BRI THD LIXEH
Vi, F##IZStern & Brown 75""?‘«\"7f'\)P’\@n@‘?ﬁ%'ffﬁ‘—"f"ﬂlﬁh’Cﬁ‘
LTERHH 20T EHMFHFISHL TI L TUIF DI LICL D,

[t

PHONEF x RLDY AT AL - TFO—F% L 2T LOBEL L H
SHEEAEBECRLOLE VAT AR EAEBE VL OISR TEE
PHEHTELD, TEVTBEIRNENENERHEDOLDTII LW, FAUL
F o fMNE—DDLATLE L TREBTEZIEICLE T, ZICH M
RS EBOBRATEN L EET 2 L0 Thb, bILbNHF + 2NITHO
 RELBETIRIOPCrr A RHERATA I LREETHE, Ll
ENEF TRV, ZHUEF v AVATFBORE 5 1 DOME % HMT 57513
DYENDTH > TFRTRHIAT 2 L NTIE LV, Fx R VROLEM TRE
THHRIZCENTRET 2B LAEWFA—D LN TR AV, Z2I0F
x ANBEOBEELBEL THY, %&%wwmﬁﬁi%n%ﬁ%Té%
NTHB, P. McVey I3 "F o AL BB LT R BT BTAIRHTS

@ T.Parsons and N.J. Smelser , Economy and Society cA Study in the
 Integration of Economic and Social Theory, 1956,
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58, ELT T, Lo BB S, IR OB (seademic

concept) THBELTa, LT THERGAILBALEL: £ <55

WeFz—> DR TEAEN T 28 (a hired link) TIEA <, &L A%
SO TH Y ) 20 BT B, MoVey 030 IRt 5 & rym
ERE L TOREEE~OEIMIHT 2B TH Y, 21K 2 BN ED
THEABAL &L CORMBAOTER 2 53T 5 LT 2 Sty
SXMABTL 2T 2 & LCOF x ROLERMEHH L PR AOMRINE, 1
B2 AT 20 TH S, IRFIKE L CHBIBA L %2 5% 11 3 i
®liEUCC 2i2LTYH, LD McVey Dz 5+ 2ALEED L 5 1 ’)@1}1!]
@%ﬁmwaboVZTA%%#@%¢6+¥$wmrﬁMM§§Jt,

Mdkyt;of%%%uL%iﬁéut+r$wmr&m%m%ﬁJbi
Um%”ﬁﬁ%%:%*%*W%Em$ﬁK£6$D%%ﬁTéBmf%
5,

Vv © 3 v

bnhniv—#%4?7-+w%wrﬁfé%amm%%%miﬂmﬁ
ﬁﬂ& B> CEBTHE LD, 722 (ZNTES 5 MBS 2 H5 48 LU keat 2
113t077wm+&$w ELTHEDT SN b2 BB # ok
BIBEE B L OB M% EHRLET I T 4 v TRKIZOWTOSHT

) Philllp McVey, “Are Channels of Distribution What the Text Books Say
» Journal of Marketing, Vol. 24, 1960, reprinted in B. Mallen(ed.), op. cit,
p. 29, ‘
® Ibid., p.31,
B TOBKTIEF + ANVIEGRING & & 2T LHOTH I MU OMRATNT b W\ 2
DTHY, MNP —HIHTELDTRLVEEZ 3, FOETREREOER L £/
E&é (Eﬁﬁ&'rv 774/7 Fr RNEmDREE , RWET— 7/az7ﬁ

@ Phillip McVey, op. cit., pp. 30 31,
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BN, TFrty L) BHERC VLT, %nibtéﬁﬁﬁ%WMp
T%D%m%mf%obazmﬁT Bli5 %%@:7U%ﬁ5KQO%%$
wﬁm@ﬁmb;0+v$w TRT L tﬁ%éné«§&ﬁ%ﬁ0 1%
M%uv—774/7£%tLT@§L¥%mmu%%% L TEnHah
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BROMEIZRE CBEBOMBICAIEENDG, 2OTHR CIITEILF » »
}L%ﬂ@Fnﬁﬁéﬁ%CC LZDTHE, BROBIRE 0 2T ADER L 5 &
-ﬁcibtoﬁU MEIC BT 2 EETARRL L2 B $F > ANVOFARIEEH & o
AT LRBBIZH D, FERF > AR E L CE52 bNLDEEZ 20
EP“C“V)FE’)«“JJ&'iEE#Q: TOMBIZZ ), MHFBERIF v 2252 50740
L LTTIRE L AT 2B ORI i%ﬁ@%&%vzw YAT LDIE
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K (S, 48, 11, 20)
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WVIRRLEIRGG I3normative 7*Dnon-systematic T# N, BICF xR - 225 LB
normative 74D systematic TH2LEzZ L,



